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Is guide ko kaise use karein
Ek lesson roz parhein aur usi din us pe amal karein. Scripts mein [brackets] wali jagah apni detail likhein.
Website pe yahi course interactive form mein hai: navifexpro.com/partner-course

CODE

NVX-XXXX
LINK

navifexpro.com/referral/NVX-XXXX

WHATSAPP

+92 313 0111349
START FORM

navifexpro.com/start
SAMPLES

navifexpro.com/samples

CLIENT KO

5% off
AAP KO

20% har payment ka

Is guide mein
01 Aap ka kaam, Navifex ka kaam

02 Apne accounts step by step set karein

03 Kya post karein aur kaise

04 Kis se baat karein

05 Kaise baat karein: message, follow-up, call, mulaqat

06 References se clients

07 Client aap ke zariye kyun aaye

08 Objections ka jawab

09 Client ko Navifex tak pohanchana aur commission

10 Rules aur weekly routine

· Quiz

· Checklist

· Navifex se rabta
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Partner ke taur pe aap ka kaam sirf ek hai: aise business owners dhoondna jinhein marketing ki zaroorat hai,
aur unhein Navifex tak pohanchana. Deal, kaam aur delivery Navifex ki team karti hai. Aap ko design, ads ya
coding aana zaroori nahi.

Bas itna samajh lein ke har service kis masle ka hal hai. Navifex ki 9 services ye hain:

Social media management
Instagram, Facebook aur TikTok pages ko regular posts, captions aur replies ke saath chalana. Kis ko:
shops, restaurants, salons, clinics jin ke paas time nahi.

Content creation
Posts, carousels, reels aur product photos ke designs. Kis ko: woh brands jin ki posts purani ya kamzor
lagti hain.

Video editing
Reels, YouTube videos aur ad videos ki professional editing. Kis ko: creators, coaches aur brands jo video
banate hain lekin edit nahi kar paate.

Meta ads
Facebook aur Instagram pe paid ads, sahi logon tak. Kis ko: online stores, real estate, courses, jinhein jaldi
customers chahiye.

Google ads
Jab koi Google pe search kare (jaise "AC repair Lahore") to business upar nazar aaye. Kis ko: woh services
jin ko log search karte hain.

SEO
Google search aur Google Maps pe bina ads ke behtar ranking. Kis ko: local businesses aur websites jo
search mein nazar nahi aatin.

Website development
Business website ya Shopify online store. Ready templates bhi hain jo client dekh kar pasand kar sakta hai.
Kis ko: jin ki website nahi, ya purani hai.

AI chatbots
WhatsApp, Instagram ya website pe 24 ghante automatic jawab. Kis ko: jo DMs ka jawab late dete hain aur
customers kho dete hain.

Lead generation and tracking
Ads, forms aur tracking se aise logon ke contacts lana jo khareedna chahte hain. Kis ko: real estate,
education, clinics, B2B.

LESSON 01

Aap ka kaam, Navifex ka kaam
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Har service ke samples yahan hain: navifexpro.com/samples. Client ko kaam dikhana ho to yehi link bhejein.
Website designs ke liye templates.navifexpro.com bhi dikha sakte hain.

Prices public nahi hain. Har client ki zaroorat alag hoti hai, is liye price hamesha Navifex ki team free
consultation mein batati hai. Aap khud koi price ya andaza na batayein.

Log pehle aap ko check karte hain, phir aap ki baat sunte hain. Is liye 4 accounts saaf suthre hone chahiye:
WhatsApp Business, Facebook, Instagram, LinkedIn, aur ek Google account. Sab pe ek hi naam aur ek hi photo
rakhein.

1. WhatsApp Business

WHATSAPP BUSINESS DESCRIPTION

Navifex Pro ka partner. Businesses ko social media, ads, websites aur AI chatbots ke liye Navifex ki team
se milwata hoon. Free consultation, aur mere code se 5% off. Samples: navifexpro.com/samples

2. Facebook aur Instagram

LESSON 02

App install karein
Play Store ya App Store se "WhatsApp Business" install karein (green wali aam WhatsApp nahi). Apna
number verify karein. Alag SIM ho to behtar, warna apna number bhi chal jata hai.

1

Naam aur photo
Naam apna asal naam rakhein, jaise "Ali Raza | Marketing Partner". Photo apni saaf, roshni wali, muskurati
hui. Navifex ka logo apni photo na banayein, warna log samjhenge ye Navifex ka official number hai.

2

Business profile
Settings > Business tools > Business profile. Category: Advertising/Marketing. Description neeche wali
script se. Website mein apna referral link daalein. Address mein sirf apna shehar.

3

Greeting aur away message
Business tools > Greeting message on karein, taake naye contact ko foran ek izzat wala jawab mile. Away
message raat ke liye.

4

Quick replies
Business tools > Quick replies mein 3 messages save karein: /intro (aap kaun hain), /samples (samples ka
link), /code (aap ka code aur link). Waqt bachta hai.

5

Labels
Chats pe labels lagayein: New lead, Follow-up, Navifex ko bheja, Paid. Is se pata rehta hai kaun kahan hai.

6

Facebook profile saaf karein
Facebook pe apna asal naam hi rakhein. Profile photo wahi jo WhatsApp pe hai. Cover photo saada
rakhein. Intro mein likhein: "Marketing partner at Navifex Pro | [Shehar]". Purani ajeeb public posts hide
kar dein.

1

Apne accounts step by step set karein

https://navifexpro.com/samples/
https://templates.navifexpro.com/
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INSTAGRAM BIO

Marketing partner @ Navifex Pro
Businesses ko social media, ads aur websites ke liye sahi team se milwata hoon
Free consultation + 5% off mere code se
Neeche link se baat karein

3. LinkedIn

LINKEDIN ABOUT

Main [Shehar] mein local businesses ko online barhne mein madad karta hoon. Main Navifex Pro ka
partner hoon: jin businesses ko social media, ads, website ya AI chatbot chahiye, unhein Navifex ki team
se milwata hoon aur poore process mein saath rehta hoon.
Free consultation ke liye message karein. Mere code se 5% off milta hai.

4. Google account

Professional mode (optional)
Facebook profile pe "Professional mode" on kar sakte hain. Is se aap ki public posts zyada logon tak jati
hain. Navifex ke naam se alag Page na banayein.

2

Instagram professional account
Instagram > Settings > Account type and tools > Switch to professional account. Category "Marketing"
ya "Entrepreneur" chunein. Creator ya Business, dono theek hain.

3

Bio aur link
Bio neeche wali script se. Link mein apna referral link daalein (navifexpro.com/referral/NVX-XXXX).
Contact button mein WhatsApp Business number.

4

Highlights
4 highlights banayein: Services, Samples, Sawal Jawab, Contact. Har ek mein 2 se 3 stories kaafi hain.

5

Profile basics
Asal naam, wahi photo, aur saada banner. Location mein apna shehar.

1

Headline
Misaal: "Helping local businesses grow online | Partner at Navifex Pro".

2

About
3 se 4 lines: aap kaun hain, kis tarah ke businesses se baat karte hain, aur rabta kaise karein. Neeche
script hai.

3

Experience
Experience mein "Referral Partner, Navifex Pro" likh sakte hain. Employee ya manager na likhein, sach
likhein.

4

Connections
Pehle jaan pehchan wale, phir apne shehar ke business owners, shop owners aur doctors ko connect
bhejein, har roz 10 se 15.

5

Saaf Gmail
Apne naam se Gmail banayein, jaise ali.raza.marketing@gmail.com. Funny ya purane naam wala email
client ko na dein.

1
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Fiverr ya Upwork account ki zaroorat nahi. Aap freelancing nahi kar rahe, aap sirf clients Navifex tak la rahe
hain.

Bharosa kaise banta hai

Har jagah ek naam, ek photo
Log aap ko WhatsApp se Instagram tak dhoondte hain. Sab jagah ek jaisa ho to bharosa hota hai.

Sach batayein
Khud ko partner kahein, employee nahi. Shuru mein hi batayein ke payment direct Navifex ko hogi.

Jaldi aur tameez se jawab
Din mein 2 se 3 dafa messages check karein. Chhota sa "ji, main check kar ke batata hoon" bhi kaafi hai.

Profile pe kaam nazar aaye
Samples, tips aur Navifex ke posts share karein (Lesson 3). Khaali profile pe koi yaqeen nahi karta.

Posts ka maqsad bechna nahi, ye dikhana hai ke aap is kaam ko samajhte hain aur log aap se pooch sakte hain.
Seedha "service le lo" wali posts kam, kaam ki baat zyada.

Post ideas

Samples dikhayein
Navifex ka koi sample (navifexpro.com/samples) share karein aur likhein ye kis business ke liye kaam ka
hai. Hamesha credit dein: "Navifex team ka kaam". Kisi aur ka kaam apna na kahein.

Chhoti tips
"Google Maps pe apna business kaise add karein", "Instagram bio mein kya likhein", "DM ka jawab late dene
se kya nuqsan hota hai".

Pehle aur baad
Ek purana ghatiya design aur ek naya saaf design (Navifex samples se). Log farq foran samajhte hain.

Photo aur naam
Google account pe bhi wahi photo aur naam. Ye Gmail, Meet aur Sheets mein nazar aata hai.

2

Lead sheet
Google Sheets mein ek sheet banayein (Lesson 10 mein columns hain). Phone pe Sheets app rakhein.

3

Calendar reminders
Har follow-up ki date Google Calendar mein daalein, taake koi lead bhool na jaye.

4

Google Maps
Maps ko apne ilaqe ke businesses dhoondne ke liye use karein (Lesson 4).

5

LESSON 03

Kya post karein aur kaise
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Sawal wali post
"Aap ke business ko sab se zyada customers kahan se aate hain? Comment mein batayein." Is se baat
cheet shuru hoti hai.

Apni routine
"Is hafte 6 shop owners se mila. Sab ka ek hi masla tha..." Asal baat, koi banawat nahi.

Navifex ke posts
Navifex Pro ke Instagram ya Facebook posts apni story pe share karein, aur saath apna code likhein.

CAPTION: SAMPLE POST

Ye Navifex Pro ki team ne ek restaurant ke liye banaya.
Agar aap ka menu aur page bhi aisa saaf dikhe to customer ka order karna aasan ho jata hai.
Aap ka business hai aur page pe kaam karwana hai? DM karein, free consultation set kar deta hoon.
Mere code [NVX-XXXX] se 5% off.

CAPTION: TIP POST

Google Maps pe aap ki shop nazar nahi aati? Ye 3 cheezein check karein:
1. Google Business Profile bana hua hai?
2. Sahi timing aur phone number?
3. Achi photos aur kuch reviews?
In mein madad chahiye ho to message karein.

CAPTION: SAWAL POST

Business owners se ek sawal: aap ke zyada customers kahan se aate hain? Walk-in, Instagram,
WhatsApp ya Google?
Comment mein batayein, main sab ke liye ek chhoti si tip share karunga.

Kitni dafa post karein

Instagram / Facebook
Hafte mein 3 posts. Stories roz 1
se 3.

WhatsApp status
Roz 1 status. Zyada nahi, warna
log mute kar dete hain.

LinkedIn
Hafte mein 2 posts, aur doosron ki
posts pe achay comments.

Har post ke baad
Jo comment ya DM aaye, 24
ghante ke andar jawab.
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Groups mein kaise rahein

Karein

Group ke rules parhein, phir post karein
Pehle doosron ke sawalon ke kaam ke jawab
dein
Jab koi agency ya marketing ka poochay, tab
apna number dein
Hafte mein ek se zyada promo post na karein
(agar group allow kare)

Na karein

Har group mein ek hi message copy paste
Bina pooche logon ko inbox mein message
Doosron ki post ke neeche apna link
Fake reviews ya "mujhe bohat faida hua" wale
comments

Ek achi post jo aap ne khud likhi ho, 10 copy paste posts se behtar hai.

Bare brands ke peeche bhaagne se pehle un logon se shuru karein jo aap ko jaante hain, aur un businesses se
jo aap ke ilaqe mein hain.

Jaan pehchan wale
Rishtedar, dost, purane classmates, jin ka business hai ya jo kisi business owner ko jaante hain. Yahan
bharosa pehle se hai.

Local shops
Clothing, mobile shops, bakery, pharmacy, hardware. Aksar Instagram page aur Google Maps listing
kamzor hoti hai.

Restaurants aur cafes
Menu ke designs, reels, Google Maps reviews aur WhatsApp ordering ka chatbot.

Clinics aur doctors
Google Maps, Google ads, appointment ke liye WhatsApp chatbot aur saaf website.

Real estate
Meta ads aur lead generation, taake serious buyers ke contacts milein.

Schools aur academies
Admissions ke waqt ads aur leads, aur social media pe regular posts.

Salons, gyms aur online brands
Content, reels, Instagram management, Shopify store aur ads.

Kaise pehchanein ke zaroorat hai

Message se pehle 2 minute business ko check karein. Jo kami nazar aaye, wohi aap ki baat ka point hai.

LESSON 04

Kis se baat karein
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Website nahi hai → Website ya ready template

Instagram pe 2 se 3 mahine se koi post nahi → Social media management

Designs purane ya dhundle → Content creation

Google Maps pe nahi milta, ya reviews kam → SEO aur Maps listing

DM ka jawab ghanton baad → AI chatbot

Videos hain lekin editing kachi → Video editing

Ads chal rahe hain lekin results nahi → Meta ads, Google ads, lead tracking

Ek list banayein: business ka naam, number ya Instagram, kya kami dekhi, kab message kiya, kya jawab
aaya. Roz 10 naye naam.

Achi baat cheet ke 3 usool: chhota rakhein, personal rakhein (business ka naam aur ek cheez jo aap ne khud
dekhi), aur izzat se rakhein. [Brackets] wali jagah apni detail likhein.

Pehla message

JAAN PEHCHAN WALE KO

Assalam o Alaikum [Naam] bhai, umeed hai sab khair hai.
Main aaj kal Navifex Pro ke saath partner ke taur pe kaam kar raha hoon. Ye Lahore ki digital marketing
agency hai: social media, ads, websites.
Agar aap ne [business ka naam] ko online barhane ka socha ho to main free consultation set kar sakta
hoon. Mere code [NVX-XXXX] se 5% off bhi milega.
Koi pressure nahi, bas bata dijiye ga.

INSTAGRAM BUSINESS KO DM

Assalam o Alaikum! Aap ka page dekha, [product] bohat acha laga.
Ek cheez notice ki: [aakhri post 2 mahine purani hai / bio mein website link nahi].
Navifex Pro ki team isi kaam mein madad karti hai. Aap chahein to free consultation mein woh aap ko
simple plan bata dein ge.
Interest ho to bataiye, main details bhej deta hoon.

LESSON 05

Kaise baat karein: message, follow-up, call,
mulaqat
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GOOGLE MAPS WALA BUSINESS (WHATSAPP PE)

Assalam o Alaikum, main [aap ka naam] hoon.
Google Maps pe [business ka naam] dekha, reviews achay hain lekin website nahi hai. Aaj kal customers
pehle online check karte hain.
Navifex Pro ke kaam ke samples ye hain: navifexpro.com/samples
Pasand aaye to main free consultation book kar deta hoon. Code [NVX-XXXX] se 5% off milega.

LINKEDIN MESSAGE

Assalam o Alaikum [Naam], connect karne ka shukriya.
Main Navifex Pro ke saath kaam karta hoon, hum [industry] businesses ki online growth pe kaam karte
hain.
Agar aap ke [company] ke liye marketing ya website pe kabhi baat karni ho to main team ke saath free
consultation set kar sakta hoon. Aap ka waqt dene ka shukriya.

Follow-up

Jawab na aaye to 3 se 4 din baad ek follow-up, phir ek hafte baad aakhri. Us ke baad chhor dein. Teen se zyada
message spam hai.

FOLLOW-UP 1 (3 SE 4 DIN BAAD)

Assalam o Alaikum [Naam], bas yaad dihani ke liye: free consultation ki baat ki thi. Agar abhi time nahi to
koi baat nahi, bata dein kab baat karna behtar rahega.

FOLLOW-UP 2 (AAKHRI)

[Naam], main mazeed tang nahi karunga. Jab bhi [Instagram / website / ads] pe kaam karwana ho,
mujhe yaad kar lijiye ga. Mera code [NVX-XXXX] hai, 5% off ke liye. Shukriya!

Phone call

Pehle poochein
"Assalam o Alaikum, [Naam] baat kar raha hoon. 2 minute baat ho sakti hai?" Agar nahi to time pooch kar
band karein.

1

Wajah batayein
"Main ne aap ka [page / Google listing] dekha, [jo cheez dekhi]. Isi baare mein baat karni thi."

2

2 sawal
"Abhi zyada customers kahan se aate hain?" aur "Online mein sab se zyada kis cheez ki kami lagti hai?"
Phir suniye.

3

Agla qadam
"Main Navifex ki team ke saath free consultation set kar deta hoon, woh aap ko honest plan batayein ge.
Kal ya parson, kya behtar hai?"

4

Call ke baad
Usi waqt WhatsApp pe chhota summary aur apna code bhejein, aur sheet mein note karein.

5
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Mulaqat (dukaan pe ja kar)

MULAQAT KE BAAD MESSAGE

Assalam o Alaikum [Naam] sahab, main [aap ka naam], aaj aap ki dukaan pe mila tha.
Jaise baat hui, ye Navifex ke samples hain: navifexpro.com/samples
Aap jab kahein main free consultation set kar deta hoon. Mere code [NVX-XXXX] se 5% off milega.

Raat 9 baje ke baad aur Jumma ki namaz ke waqt messages ya calls na karein.

Sab se aasan client woh hai jis ke paas aap kisi jaan pehchan wale ke zariye pohanchein. Aap ke dost aur
rishtedar khud client na bhi hon, woh kisi business owner ko zaroor jaante hain.

Sahi waqt
Rush ke waqt na jayein. Dukanon ke liye dopehar 12 se 3 aksar behtar hai, restaurants ke liye khane ke
waqt ke beech.

1

Owner se baat
Pehle poochein owner ya manager kaun hai. Staff ko lambi baat na sunayein.

2

Phone pe kaam dikhayein
Samples ka page phone mein khol kar rakhein, 2 se 3 kaam dikhayein jo un ke business jaise hon.

3

Number lein
Bechne ki koshish na karein. Sirf WhatsApp number lein aur kahein ke aap samples aur details bhej dein
ge.

4

Usi din message
Ghar pohanch kar mulaqat ka hawala de kar message bhejein.

5

LESSON 06

List banayein
20 log likhein jo bohat logon ko jaante hain: dukandar dost, teacher, doctor, property dealer, committee
wale.

1

Seedha poochein
Ghuma phira kar nahi. Batayein aap kya karte hain aur kis tarah ke business ki talaash hai.

2

Intro mangein
Sirf number mat mangein. Poochein ke kya woh pehle khud baat kar ke aap ka taaruf karwa dein.

3

Intro ke baad
Usi din message karein aur reference ka naam lein.

4

Shukriya
Jis ne intro karwaya, us ka shukriya karein, chahe deal bane ya na bane.

5

References se clients
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DOST SE REFERENCE MAANGNA

Yaar ek madad chahiye. Main Navifex Pro ke saath partner hoon, businesses ko social media, ads aur
website ke liye un ki team se milwata hoon.
Kya tum kisi aise banday ko jaante ho jis ki dukaan, clinic ya brand hai aur online kaam karwana chahta
ho?
Agar haan, to pehle tum us se pooch lo ke kya main baat kar sakta hoon. Bohat shukriya.

INTRO KE BAAD PEHLA MESSAGE

Assalam o Alaikum [Naam] sahab, main [aap ka naam] hoon. [Reference ka naam] ne aap ka number
diya aur bataya ke aap [business] chalate hain.
Main Navifex Pro ke saath partner hoon. Agar aap online customers barhana chahte hain to main un ki
team ke saath free consultation set kar sakta hoon. Mere code se 5% off bhi milega.
Aap ko kab baat karna aasan rahega?

WHATSAPP GROUP INTRO (REFERENCE KE SAATH)

Assalam o Alaikum! [Client ka naam] sahab, ye [aap ka naam] hain, jin ka main ne zikr kiya tha.
[Aap ka naam], [Client ka naam] sahab [business] chalate hain aur online kaam pe baat karna chahte
hain.
Aap dono yahan baat kar lein. Shukriya!

Reference wala client aap ke reference ki izzat se aata hai. Us ke saath zyada khayal se baat karein.

Client seedha bhi Navifex ko message kar sakta hai. Phir aap ke zariye kyun aaye? Sirf do wajah hain, aur yehi
sach sach batayein:

1. Aap ki personal madad
Aap consultation set karte hain, client ki baat team tak saaf pohanchate hain, follow-up karte hain, aur koi
masla ho to client aap ko bata sakta hai. Aik jaana pehchana banda saath hota hai.

2. Aap ke code se 5% discount
Aap ka code (NVX-XXXX) ya link use karne pe client ko 5% off milta hai.

Is ke ilawa kuch offer nahi hota. Ye cheezein na kahein:

Apni taraf se extra discount
5% ke ilawa koi discount nahi. Apni commission mein se "kuch wapas" dene ka waada bhi na karein.

Free kaam ya bonus
"Ek post free", "logo free" jaisi cheezein aap ke haath mein nahi.

LESSON 07

Client aap ke zariye kyun aaye
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Price ya results
Price team batati hai. Sales, followers ya ranking ki guarantee koi nahi deta.

CLIENT KO YE KAISE BATAYEIN

Aap direct bhi Navifex se baat kar sakte hain. Mere zariye aane ka faida ye hai ke main poore process
mein aap ke saath rahunga: consultation set karna, follow up karna, aur agar koi baat ho to aap mujhe
bata sakte hain. Aur mere code [NVX-XXXX] se aap ko 5% off milta hai.

"Na" ya shak hona bilkul normal hai. Behas na karein, araam se jawab dein, aur agar phir bhi na ho to izzat se
baat khatam karein.

"Bohat mehnga hoga."

"Price aap ki zaroorat pe depend karti hai. Free consultation mein team aap ke budget ke hisaab se plan
batati hai, aur mere code se 5% off bhi milega."

"Pehle price bata dein."

"Prices fixed list wali nahi hain, har business ka kaam alag hota hai. Consultation free hai, wahan team
exact price batayegi, phir aap faisla karein."

"Hum khud post kar lete hain."

"Ye to achi baat hai. Team sirf woh kaam sambhal sakti hai jis ka aap ke paas time nahi, jaise designs,
reels ya ads. Ek dafa consultation mein dekh lein."

"Pehle bhi agency try ki, faida nahi hua."

"Samajh sakta hoon. Isi liye pehle free consultation hai. Woh honestly batayenge kya kaam karega aur
kya nahi. Aap samples bhi dekh lein: navifexpro.com/samples"

"Abhi time nahi, baad mein."

"Koi masla nahi. Main agle hafte yaad dila doon? Tab tak aap kaam dekh lein: navifexpro.com/samples"

"Aap kaun ho, trust kaise karein?"

"Main Navifex Pro ka partner hoon, employee nahi. Aap direct agency se WhatsApp +92 313 0111349 pe
baat karein ge aur payment bhi direct agency ko hogi. Website: navifexpro.com"

"Thora aur discount kar do."

"Mere code pe 5% hi hai, us se zyada mere haath mein nahi. Budget kam ho to consultation mein bata
dein, team us hisaab se plan bana deti hai."

LESSON 08

Objections ka jawab
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"Main khud Navifex se baat kar loon ga."

"Bilkul. Bas pehle message mein mera code [NVX-XXXX] likh dein, aap ko 5% off milega aur main bhi
follow up karta rahunga."

Kabhi results ki guarantee na dein (jaise "pakki sales" ya "itne followers"). Sirf ye kahein ke team free
consultation mein honest plan batayegi.

Client interested ho to aap ka kaam usay Navifex tak pohanchana hai, aap ke code ke saath. In mein se koi bhi
tareeqa use karein:

Referral link
Join karne pe aap ko apna link milta hai: navifexpro.com/referral/NVX-XXXX. Client is link se website khole
to aap ka code khud save ho jata hai.

WhatsApp
Client Navifex ko +92 313 0111349 pe message kare aur pehle message mein aap ka code (NVX-XXXX) likhe.

Start form
Client navifexpro.com/start pe apni zaroorat bataye. Aap ke link se aaya ho to code form ke saath jata hai.

WhatsApp group
Ek group banayein jis mein aap, client aur Navifex ka number ho, aur neeche wala intro bhejein.

GROUP INTRO MESSAGE

Assalam o Alaikum! Navifex team, ye [client ka naam] hain, [business ka naam] ke owner.
Inhein [service, jaise Instagram management / website] ke baare mein baat karni hai.
[Client ka naam] sahab, ye Navifex Pro ki team hai, aap apni zaroorat yahan bata dein.
Mera partner code: [NVX-XXXX] (5% off)

Hand-off ke baad aap ka kaam: client se poochte rahein ke baat kaisi chal rahi hai, aur koi sawal ho to team tak
pohanchayein. Price, deal aur kaam team khud karti hai.

Commission ke rules

20% har payment pe
Client ki har payment ka 20% aap ka, jab tak woh client Navifex ke saath kaam karta rahe.

Payment pe credit
Jab client ki payment Navifex tak pohanchti hai, aap ka 20% aap ke earnings page pe aa jata hai.

LESSON 09

Client ko Navifex tak pohanchana aur
commission

https://navifexpro.com/start
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Payout jab chahein
Jab dil kare payout mangwa lein. Koi minimum amount nahi. Paise JazzCash, Easypaisa ya bank mein aate
hain.

Pehla code jeetta hai
Client us partner ka mana jata hai jis ka code ya link us ne sab se pehle use kiya.

Pehle se baat chal rahi ho
Agar client aap ka code use karne se pehle hi Navifex se baat kar raha tha, to woh aap ka referral nahi
ginna jayega.

Misaal: agar client ne Rs 10,000 ki payment ki to aap ke Rs 2,000. Agle mahine phir payment ki to phir 20%.

/earn page pe likha hai "Up to Rs 50,000 a month". Ye aap ke laaye hue clients aur un ki payments pe
depend karta hai. Koi fixed income nahi, aur client ki payment ke baghair commission nahi.

Rules

Spam nahi
Bulk messages, groups mein baar baar link, ya ek banday ko 3 se zyada messages nahi.

Jhoote waade nahi
Results, sales ya followers ki guarantee nahi. Khud se price ya discount nahi. Discount sirf code wala 5%.

Sach
Khud ko partner kahein, employee nahi. Navifex ka logo apni profile photo na banayein.

Izzat
"Na" ka matlab na hai. Raat der se message ya call nahi.

Privacy
Client ki baat, number ya details kisi aur ko ya public mein share na karein.

Credit
Navifex ke samples share karein to credit dein. Kisi ka kaam apna na kahein.

LESSON 10

Rules aur weekly routine
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Weekly routine (roz takreeban 1 ghanta)

Monday
10 naye businesses list mein,
Lesson 4 se check, 10 personal
messages.

Tuesday
1 post + stories. Purane messages
pe follow-up.

Wednesday
10 naye messages. 3 logon se
references maangein.

Thursday
1 post. 2 dukanon pe ja kar
mulaqat, ya 3 calls.

Friday
10 naye messages. Follow-ups.
Interested logon ko Navifex tak
pohanchayein.

Saturday
1 post. Hafte ka hisaab: kitne
messages, kitne jawab, kitne
consultations, kya behtar karna
hai.

Lead sheet ke columns

Date · Business ka naam · Type (shop, clinic...) · Number / Instagram · Kya kami dekhi · Kaise mila (khud,
reference) · Pehla message · Follow-up dates · Status (New, Talking, Sent to Navifex, Paid, No) · Notes

Har koi jawab nahi deta, aur ye normal hai. Roz thora kaam, achi reputation aur sachi baat, yehi asal
tareeqa hai.
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8 sawal.

1. Aap ke code se aane wale client ko kitna
discount milta hai?

A 20%

B 5%

C 10%

2. Commission kab credit hoti hai?

A Client ke message karte hi

B Mahine ke aakhir mein, payment ho ya na ho

C Jab client ki payment Navifex tak pohanchti
hai

3. Client poochta hai "website kitne ki banegi?"

A Andaze se price bata dein

B Free consultation karwayein, price team
batayegi

C Apni taraf se extra discount de dein

4. WhatsApp Business ki profile photo kya honi
chahiye?

A Navifex ka logo

B Koi stock photo

C Aap ki apni saaf photo

5. Message ka jawab nahi aaya. Ab?

A Roz message karein

B 3 se 4 din baad follow-up, phir aakhri, phir
chhor dein

C Groups mein us ka naam le kar post karein

6. Do partners ne ek hi client bheja. Client kis
ka?

A Jis ka code ya link client ne pehle use kiya

B Jis ne zyada messages kiye

C Dono ka aadha aadha

7. Client aap ka code use karne se pehle hi
Navifex se baat kar raha tha. Kya ye aap ka
referral hai?

A Haan

B Nahi

C Sirf pehli payment ke liye

8. Payout kab mangwa sakte hain?

A Sirf Rs 5,000 hone pe

B Sirf mahine mein ek dafa

C Jab chahein, koi minimum nahi

Quiz ke jawab

1. B 5%. Client ko sirf 5% off milta hai. 20% aap ki commission hai.

2. C Jab client ki payment Navifex tak pohanchti hai. Commission sirf asal payment pe banti hai, aur payment
aate hi earnings page pe nazar aati hai.

3. B Free consultation karwayein, price team batayegi. Prices public nahi. Price hamesha Navifex team batati
hai.

4. C Aap ki apni saaf photo. Navifex ka logo lagane se lagta hai ye official number hai. Apni photo bharosa banati
hai.

5. B 3 se 4 din baad follow-up, phir aakhri, phir chhor dein. Do follow-up kaafi hain. Us se zyada spam hai.

6. A Jis ka code ya link client ne pehle use kiya. Pehla code ya link jeetta hai.

7. B Nahi. Jo pehle se Navifex se baat kar raha ho, woh referral nahi ginna jata.

8. C Jab chahein, koi minimum nahi. Payout kisi bhi waqt, koi minimum amount nahi.

QUIZ

Kitna yaad raha?
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Maine /earn pe join kar ke apna NVX code aur referral link le liya

WhatsApp Business ready hai: asal naam, apni photo, description, quick replies, labels

Instagram professional account, bio aur link mein referral link

Facebook aur LinkedIn pe wahi naam, wahi photo, saaf intro

Google account aur lead sheet ban gayi

Maine 9 services aur samples ka page dekh liya

Pehli 3 posts ready hain (sample, tip, sawal)

20 jaan pehchan wale aur 10 local businesses ki list ban gayi

Scripts mein apna naam aur code daal diya

Mujhe pata hai: no spam, no fake promises, price aur deal team karti hai

CHECKLIST

Shuru karne se pehle.

https://navifexpro.com/earn#join


Navifex Pro

Navifex se rabta

WHATSAPP

+92 313 0111349
PARTNER BANEIN

navifexpro.com/earn

ONLINE COURSE

navifexpro.com/partner-course
SAMPLES

navifexpro.com/samples

CLIENT KE LIYE FORM

navifexpro.com/start
EMAIL

navifexpro@gmail.com

Join karna free hai. Aap ko apna NVX code, referral link aur earnings page mil jayega.
Client ki har payment pe aap ka 20%, jab tak woh Navifex ke saath kaam kare.

https://wa.me/923130111349
https://navifexpro.com/earn
https://navifexpro.com/partner-course
https://navifexpro.com/samples/
https://navifexpro.com/start
mailto:navifexpro@gmail.com
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